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And with that first job, the Hannaford Community Centre kitchen refurb, 
you said you could give them a hand and throw them some work.---Well I 
gave them an opportunity to - - - 

Sorry, I’m paraphrasing.---I, I gave them an opportunity to price. 

I see.  So you sent them an offer to tender?---Yeah, an RFQ because - - - 

An RFQ.---So RFQs, you can select your three contractors you want to go 
out to.   

And to your knowledge, had Innocon undertaken any other Inner West 
Council work at the time that you sent them the RFQ?---No, that would be 
the first, well - - - 

That was the first one.---I think that was the first one.  I think they done 
another one after that.   

Okay.  And what was your involvement?  Did you provide them with any 
assistance with that tender?---Not from my memory.  It was just, I think at 
the time I was just a bit wary but I just gave them an opportunity to tender. 

I see.  You never disclosed any confidential information to give them an 
advantage in the tender process?---Not from, oh, yeah, so, no, I’m not too 
sure. 

Okay.---Yeah. 

Thinking about Innocon in general, and the contracts they tendered for, did 
you provide them assistance at any stage that you can recall?---Not that I 
can recall, no. 

Okay.  And you never disclosed confidential budgetary information or 
competitor’s quotes?---Oh, no.  I don’t think I would have because I kind of 
understand the, the, well, I guess the, the rules.  It’s not until I got the, the, 
the second phone, the SDL phone. 

I see.---Because, do you, do you know that I mean?  Like, I, I was aware 40 
and then I was, yeah, I was aware that the work phone is for work, yeah. 
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I see.  So is it your evidence that you didn’t provide any favourable 
treatment to Innocon in - - -?---Not that I can recall, yeah.  I just treated 
them as, it was just like everyone else.  I just gave them the opportunity to 
price. 


